The Business of Learning

Michae! Koffler has become an expert in the mar-
ket of starting schools. He began running schools in
the 1980s with his wife, a speech pathologist. It's
not sumething we usually think of a5 a business, but
it takes the same kind of mentality; you see a need
and you fill it. This is how Koffler's mind worked
when he graduated from SUNY Buffalo with
degrecs in business administration and accounting,
and this is how it continues to work
as he opens his forty-seventh and
forty-eighth private schools. This
September, The Aaron School opens
on 45th Strest in Manhattan and
next year, the Claremont Academy
will be open in lower Manhattan.
That -application process begins in
September 2004,

The Aaron School is s apecial needs
private school, serving nursery and
elementary aged children. The school
is well-equipped, featuring 13 class-
rooms, computer labs, libraries:
music. art, ceramics, and physical
education, The school aims-at helping
students with learning disabilities;
attention deficit disorder; and language
delays. Koffler realized that this school would be in
high demand through his experience running the
Claremont School on the West side of the city, since
2001, He saw that 10-15% of families at the
Claremont, School have a child with a developmen-
tal jssue, and that these families were having diffi-
culties finding nursery schools for their children,
When he saw that need, Koffler decided to fill it
with the Aarvon School. It is already completely
booked for the coming year.

Michael Koffler

Though the Aaron School isa private facility and
enjoys all the benefits that come with this status,
Koffler emphasizes that parents can get funded fur
it if they are able to go through a process with the
City thal proves that their child fits into one of a
variety of eircumstances, In that case, they can be
reimbursed for about 70% of the tuition.

It is obvious that Koffler doesn't take much time
to come up for air. Even as the
Aaron School prepares for its first
term, heis busy readying his newest
schoal, the Claremont Academy.
This is an interesting undertaking:
The school 15 in the Wall Street arvea,
and Koffler plans to utilize that
location to the fullest. It will be
kindergarten through Sth, with:the
majority of students in 6-8th grades.
The area is ripe for such a market
beeause of the devastation after
September 11. There iz a huge avail-
ahility rate of buildings, and the fact
that Wall Street has not been a 24-
hour -community -since that time
begs for & school. Agcording to

Koffler, there are no Middle Schools
below Canal Street. Again, he saw the need and
decided to fll it

His dreams for this school are progressive. He
plans to bring in professionals from the ares to talk
to the students about economices, capitalism, and the
stork market. The Claremont Academy will be a fill
mainstream school, influenced by methods from the
Princeton Heview, John Katzman, who' runs the
Princeton Review, will be working with the curriea-
lum of the Claremont Academy Of course, these

methods will be altered {o fit the younger students,
but Koffler believes that incorporating ideas from
the Princeton Review will halp kids achieve better
on standardized tests.

Koffler works hard to put a great program in
place and then to let it flourish on its own. He visits
to make sure everything is running smoothly, but he
generally seems to put a lot of confidence in the peo-
ple he hires, He consults with school leaders pri-
vately concerning admissions and staff, but he gen-
erally takes pride in the fact that he is very respect-
ful of the people he hires

Since Koffler has opened so many schools, 1 was
interested in learning about how they differ. He said
that he caters to the neighborhood. SBome schools
are more diverse than others, and some are more
expensive, However, he tries to keep a level of mul-
ticulturalism in all of his schools through his exten-
sive zcholarship program. He encourages teachers
who speak more than one language, particularly in
hie schools in Brooklyn and Queens, where the stu-
dents are fram various hackgrounds. He findg that
ifi his Manhattan sehools, much of his job'is cater-
ing to parents and assuring them that their chil-
dren ars getting quality educations.

The application process in Manhattan private
schools today is almost as intense as college appli-
cations, The competition is figrce and the oplions
are varied, Michael Koffler is always aware of what
iz necded -and how he can improve. His bisiness is
education, and his mission is to deliver quality.

-Emily J Weitz

The dpplication process for the Claremont
Acadeny beging September 7, 2004, For more infor-
maiion, confact Michael Kaoffler el
mkoffler@metschools.com or call 212 526 5305,



